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Oswego Speedway gets smokin’
Once time horse 
track turned to the 
“Indy of the East”

BY SARA G. VECCHIO

The Oswego Speedway, lo-
cated in Oswego, wasn’t always 
an auto racing facility. In 1951, 
owners Harry, George and Wil-
liam Caruso converted the Wine 
Creek Horse Track into a 3/8 
mile dirt auto racing facility. 
When the track was paved in 
1952, it remained a track until 
1961 when it was enlarged to 
5/8-mile size. 

The Oswego Speedway has 
been a continuously run weekly 
racetrack since it opened in Au-
gust of  1951. The track was sold 
in April of  2004 to Pat Furlong 
and Steve Gioia Jr., a former 
speedway super-modified driv-
er, Track and Classic Champion. 
The speedway has undergone 
vast capital improvements and 
renovations over the course of  
its 50-plus years and updates are 
constantly being made to keep it 
a state-of-the-art racing facility. 

It’s mentioned in racing cir-
cles that the Oswego Speedway 
is the “Indy of  the East.” No 
fewer than a dozen of  its past 
and present competitors have 

competed at the famed “Brick-
yard” including two-time Indy 
500 winner Gordon Johncock, 
along with former Budweiser 
International Classic winners 
Bentley Warren, Joe Gosek and 
Davey Hamilton. 

“This year marks the 50th 
anniversary of  the classic,” 
Marketing Director Steve Prior 
said. 

The biggest winner at the 
50th Annual Budweiser Interna-
tional Classic on Sunday Sept. 3, 
could be a fan in the stands. Uno 
Chicago Grill and Community 
Bank, N.A. present the “Numero 
Uno Break the Bank Classic 
Cash Contest” which will pay 
one lucky fan $50,000 for pre-
dicting the top five finishers in 
order in the 50th Classic race.

According to Prior, The Os-
wego Speedway has hosted 
modified style racing since 1959, 

paving the way for many drivers 
to make it on their way on to 
NASCAR.

“It’s a nice unique place in 
launching careers,” Prior said. 
“A lot of  people have relocated to 
the Carolina area for racing and 
everybody knows the Oswego 
Speedway.” 

Prior said The Oswego Speed-
way is the only track in the 
country since 1962 that races 
super-modifieds on a weekly 
basis.

Josh LaRochelle has driven a 
limited super-modified in week-
ly competitions since 1991 and 
has already won two features 
this year. Eddie Horne owns 
LaRochelle’s car and another 
car at the Speedway. 

Prior explained that lim-
ited-super-modified racing is 
for someone who wants to get 
into racing but is on a budget. 

There are more restrictions, but 
most drivers start off  that way 
and then move over into super-
modified. 

Bill Moore is not only a lim-
ited driver, but he also owns the 
car he races, which is rare. 

“I started racing in 2000 in 
Oswego and before that I raced 
a late model modified and all 
kinds of  different cars,” Moore 
said. “It’s [Oswego Speedway] 
a great place for fun, I enjoy it. 
It’s probably one of  the most 
professional tracks that I’ve 
ever been to.”

Moore said the Oswego 
Speedway is clean, greatly 
kept, has great pits and won-
derful owners. He also agreed 
with Prior that his type of  
racing is a bit more affordable 
than racing a super-modified, 
extremely competitive and 
there are a lot of  cars every 
week looking for that win. If  
there are a bunch of  cars than 
you have to race your way 
into the actual competition, 
he said. 

“I’ve had a funny year,” 
Moore said. “I’ve run into ev-
ery problem imaginable.”

Moore said he was excited 
when he borrowed a car and 
got to compete in a race.

“It was the first race I actu-
ally took. I was happier than 
the guy who won,” Moore 
said.

Friends and family play a 
large role in Moore’s racing 
and said his family is very 
involved.

“My four grandchildren 
come, my wife comes every 
week and my daughter re-
ally enjoys it with her kids,” 
Moore said. 

Moore said he has certainly 
had his struggles, but he’s also 
had plenty of  good times. 

 

The Oswego Speedway has been a continuously run weekly racetrack since it opened in August of 1951.

Harborfest
-and-

Shapiro
Motors

2 Great Oswego 
Traditions!

Come Visit Us Today & See Our Full Line
Of New & Used Vehicles at shapiromotors.com (315) 343-6194

2000 PLYMOUTH 
PROWLER ROADSTER

FULLY LOADED, ONLY 
700 MILES! Every Option! 

The Classic Of Classics! 
Call Mike Segretto For 
Special Spring Pricing!

$47,000

2006 CHRYSLER PT 
CRUISER TOURING 

CONVERTIBLE
Auto, ac, pw, pdl, alloys, cool 
vanilla, p/seat, fog lamps, 2.4 
lit. turbo engine, 8,127 miles. 

Stk#16203A.

$17,488

2004 DODGE 
RAM 2500 QUAD 

CAB SLT 4x4
Auto, ac, pw, pdl, 

cc, tilt, cd, alloys, fully 
loaded, 36k miles, this 
great buy won’t last!

$20,995

2005
CHRYSLER 

300 TOURING
V6, auto, pw, pdl, 

cc, tilt, p/seat, 
cd, alloys, leather, 

25k miles.

$19,888

2005 CHRYSLER 
SEBRING GTC 
CONVERTIBLE

V6, auto, ac, pw, pdl, cc, tilt, 
p/seat, cd, alloys, leather, silver, 
only 13,900 miles, balance of 
factory warranty! Stk#16155A.

$16,900

2005
DODGE

NEON SXT
4 cyl, auto, 
ac, pw, pdl, 
cc, cd, 21k.

$8,877
2004 DODGE 

INTREPID
V6, auto, ac, pw, pdl, 

cc, tilt, p/seat, cd, alloys, 
63K miles, keyless entry. 

$8,877.

$8,877

2006 DODGE 
MAGNUM SXT
AC, pw, pdl, cc, 

tilt, cd, alloys, black, 
3.5L V6, only 8,998 miles! 

Stk#16157A.

$20,877

2006
DODGE

CHARGER RT
Leather, moonroof, 

only 2K miles, 
a must see...

$28,777

2003
CHRYSLER 

TOWN & COUNTRY 
1 Owner, 

only 35,000 miles, quad 
seats, a steal at...

$11,894

2003
DODGE

DURANGO
SLT

1 owner, 
only 43k miles.

$13,941

2000
PONTIAC

GRAND AM
Only 44K, 

1 owner, cd, 
won’t last at...

$8,777
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It’s the law

If  you recently purchased 
a new vehicle, you can choose 
where to have warranty work 
done. You can maintain your 
new vehicle warranty at Hud-
son and Mowins. According 
to the Magnuson-Moss Act, 
your vehicle manufacturer’s 

warranty cannot require you 
to return to your auto dealer 
for vehicle maintenance or 
to use a particular brand of  
replacement parts. 

For more information or 
to set up an appointment, 
cal l  Hudson and Mowins 

at 635-5681. Open Monday  
through Friday 7 a.m. to 
7 p.m. Serving CNY since 
1946, Hudson and Mowins is 
located at 62 E. Genesee St. 
in Baldwinsville. Visit them 
online at hudsonandmowins.
com.

Free sunroof on Jeep Vehicles at 
Par-k Chrysler-Jeep

Par-k Chrysler-Jeep is of-
fering a free sunroof  when 
you purchase the “65th An-
niversary Editions” of  Jeep 
Liberty, Jeep Grand Cherokee 
or Jeep Commander. In addi-
tion to that, Par-k is offering 
employee pricing for everyone 
on new vehicle purchases, 

plus rebates or zero percent 
financing. 

You can see their entire 
inventory online at par-k.com 
or visit Par-k at 825 South 1st 
St. (corner of  Route 481 and 
57) in Fulton. Call 598-8118 for 
more information on these 
great offers. 

The place to go in Oswego

Central New Yorkers love 
coming to Oswego in July 
f o r  H a r b o r f e s t ,  A n o t h e r 
g r e a t  O sw e g o  t r a d i t i o n 
is  Shapiro Motors,  Oswe-
gos  County’s number one 

Chrysler, Dodge, Jeep and 
Dodge Truck dealers. Visit 
them at 410 West First St. 
in Oswego or on the web at 
s h a p i r o m o t o r s . c o m .  C a l l 
343-6194.

Car check list before a long trip
A long trip is a serious 

exam for your car. Even a 
small  problem such as  a 
worn wiper, out-of-balance 
tire or improper alignment 
may turn your trip into a 
nightmare. Here, you can 
find simple tips on how to 
prepare your vehicle for a 
trip including illustrated 
checklist. 

• Under the hood
• Engine oil
• Transmission fluid
• Engine coolant
• Battery
• Other items
• Tires
• Steering and suspension 

components

• CV-boots
• Lights and mirrors
• Spare tire, wheel wrench 

and the jack
• Leaks

Check manual
Have a look in your vehicle’s 
owner’s manual. It’s the best 
source of  useful infor ma-
tion, From how to use over-
drive when towing a trailer 
to how to change the tire and 
where the jack is located. 
Check the engine oil

Many engine problems are 
initially caused by simple 
lack of  oil changes. If  your 
next oil change is due soon, 
definitely do it before a trip. 
To check the engine oil, place 

the car on a flat surface, 
warm up and stop the engine. 
Wait for a minute allowing 
the oil to pour down the oil 
pan. Locate the oil dipstick 
- usually it has some kind of  
bright colored handle that 
indicates “ENGINE OIL.” 
Pull the dipstick out, wipe it 
with a clean rug or a paper 
towel and insert it back fully. 
Pull it out again and check 
the level - it should be close 
to the “FULL” mark on the 
dipstick.If  the oil appears 
too black, it definitely needs 
to be changed. If  the level is 
low you can top it up using 
the same type of  oil as you 
already have in the engine.

Hudson and Mowins

ROGER PHELPS
QUALITY USED CARS

Rt. 48 Phoenix, NY (North of Lamson Rd.)
Call 695-1299    Cell 529-0166
www.rogerphelpsusedcars.com

Complete Automotive Repair

ROGER PHELPS
QUALITY USED CARS

Locating Service
“If we don’t have it,

we’ll find it!”

NYS Inspection
Excellent Stock of
Quality Used Cars

CHECK OUT OUR WARRANTIES

02 Pontiac 
Grand Prix SE

Auto, ac, pw, pdl
 cc, tilt, p/seat, CD, 
alloys, 63K miles, 

4dr., silver

$7995

00 Dodge 
Grand

Caravan SE
V6, auto, pw, pdl, 

cc, tilt, fully loaded, 5 
door, Quad seating.

$5995

00 Ford 
Ranger X-Cab 

XLT
4x4, V6, auto, ac,

CD, tonneau cover.

$8295

02 Ford 
Ranger Ext. 
Cab XLT

Auto, ac, alloys, 74K 
miles, duraliner too!

$9595
00 GMC
3500 HD 

Stake Rack
Auto, ac,
only 62K!

$10,500

99 Chevrolet 
Cavalier

4 cyl., auto, ac,
4 dr., 78K miles

$4595

97 Buick 
Park Ave
Auto, ac, fully 

loaded, 69K miles, 
heated leather

$6295

99 Buick
Regal

V6, auto, ac, pw, pdl, 
cc, tilt, p/seat, cass, 
CD, alloys, leather, 
85K miles, Black

$5995

Cruise on in for
Dinner & Dessert!

Located on the corner
of Onondaga Lake Pkwy.
& Old Liverpool Rd.

451-0789
Open Daily until 10:00pm

German Franks
Italian Sausage

Coneys
Cheese Dogs

Baked Beans
Beer & Soda

Grilled Cheese
Chili Dogs

Texas Hots
Kraut dogs

Milk Shakes
Hot Soup

Macaroni Salad
Cheese Fries
French Fries
Potato Salad

Cones
Splits

Sundaes
Shakes

and
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PRE-OWNED
INVENTORY
REDUCTION...
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If  you have ever been set 
up on a blind date, your first 
thought is, “What does my date 
look like?” Selling a used car 
is no different. Since you only 
have one chance to make a posi-
tive first impression on your 
potential buyer, make it count. 
Your car has to look its best if  
you wish to sell it. You wouldn’t 
show up for a job interview to 
sell yourself  looking poorly 
would you?

Appearance issues include-
washing and waxing, cleaning 
and organizing the inside, vacu-
uming and detailing, replacing 
burnt fuses, filling fluid levels, 
and don’t forget to clean your 
windows.

For more in-depth items, you 
can either pay a mechanic or an 
independent service company 
to inspect and assess your car. 
They will identify problems that 
will better give you an idea of  
what your car is worth, and give 
you a chance to correct them 
if  you wish to before a buyer 
looks at it.

Next, turn to your paper-
work. Print out a copy of  your 
car’s history through carfax.
com, which shows “good faith.” 
If  you can put together a service 
and inspection file with receipts 
on your car, this will suggest 
to buyers that you took care of  
your car. Finally, you should 
make a copy of  your car’s title. 
Selling Price

The first place to get an idea 
of  what your car is really worth 
is to look up its value in the Kel-
ley “Blue Book” under “Private 
Party Value.” Another place to 
get a feel for what your car is 
worth is to check used car list-
ings for similar cars. Also, you 
can visit dealers and see what 
they are selling their cars for. 
Just keep in mind that they will 
probably be higher because they 
can offer more features, warran-
ties, and other services that you 
cannot.

You should take outstanding 
maintenance issues into con-
sideration when advertising 
your selling price. Whether you 
decide to repair your car first or 
sell it “as is” you can advertise 
“price negotiable,” or “or best 

offer” (OBO). This is a tradeoff  
because while you may attract 
more possible buyers, you may 
also be opening the door for al-
lowing your car to be sold at a 
lower price.

The most important thing 

to remember regarding the 
price is to evaluate your car 
honestly and objectively. Keep 
in mind that the buyer will not 
be attached to your car and will, 
therefore, not look at it with 
nostalgia like you do.

CMYK

The Longley Family 
stands by its cars

Since 1947, the Longley Family has committed themselves to 
customer service. The mission statement of Longley Dodge and 
now Longley Auto Sales is dedicated to you. Visit them at long-
leydodge.com. 

Getting your car ready for sale

EAGLE NEWSPAPERS:

YOUR

 NEWS,

YOUR

NEWSPAPER

G & G Collision, Inc.
6985 Collamer Rd., East Syracuse, NY 13057

Phone: (315) 656-2200
Full Service Collision Repair • Automotive & Light Truck Repair 

Fleet Work • Frame Work • State of the Art Paint Booth
Computerized Frame Measuring System

Owner: Frank Matzell, Jr. 
Over 25 years experience

“Where Quality Is No Accident”

CERTIFIED COLLISION 
REPAIR CENTER

Old State Rd., Erieville • Owner: Alan Dailey
Mon. - Fri. 8-5, Sat. 8-12noon

Old State Auto Repair
662-3272

Serving you Since 1992

Auto Body & Collision
Shocks Brakes, Struts, Tires

Oil Change & Lube

BURDICK BMW
www.driversvillage.com

Rt. 11, N. SYR

458-7590

Lease payment for 27 months, 10,000 miles per year lease, $2,995 due at inception includes
cap cost reduction and 1st payment. Add tax & registration. Security deposit waived. 20¢/mile 

excess mile penalty. Lessee responsible for excess wear & tear. Lease offer available
to well-qualified applicants thru BMW Financial Service.

2006 Z4 3.0si Roadster
V.I.N. #LW91736, 6 spd., 255HP, leather, premium/sport pkg. heated seats, xenons, MSRP $48,070

+ tax, title
& reg. OR

Buy
For

$44,570 Lease
For

$449

BMW Z4 3.0si

bmwusa.com
1-800-334-4BMW

BMW

The Ultimate
Driving Machine

4 Yr./50,000Miles fullMaintenanceIncluded

per
month

Rt. 57 South, Fulton
1-800-836-0476

Rt. 3

48

B’ville
57

31

Fulton
481

Great Northern
Mall

EMPLOYEE PRICING IS BACK!!!

To qualify for total discount and rebates you must be a current Chrysler leasee returning into a lease throuth Chrysler Financisl. DCX employees must finance through Chrysler Financial.

www.longleydodge.com

0% Financing
Available

Ask About Our 30 Day
Return Policy

2006 DODGE 
DURANGO
LTD

MSRP $41,230
Chrysler EP Discount .............. $4,957
Consumer Cash Rebate ........... $3,000
Lease Loyalty ........................ $1,000
Chrysler Financial Bonus Cash . $1,000

Total Savings Up To ..............  $9,957

$31,273
DCX Employees take an 
additional $2500 off.................................. $28,773

2006 DODGE RAM 1500 
QUAD CAB 
4x4

Night Runner Edition
MSRP $38,350

Chrysler EP Discount ............. $5,493
Consumer Cash Rebate .......... $3,500
Lease Loyalty ....................... $1,000

Total Savings Up To ............. $9,993

$28,357
DCX Employees take an 
additional $1500 off .................................. $26,857

2006 DODGE DAKOTA SLT 
QUAD CAB 
4x4

MSRP $30,620
Chrysler EP Discount ............. $3,564
Consumer Cash Rebate .......... $2,500
Lease Loyalty ....................... $1,000
Chrysler Financial Bonus Cash . $1,500

Total Savings Up To .............. $8,564

$22,056
DCX Employees take an 
additional $2000 off.................................. $20,056
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Burdick Economy Used Cars 
is in their eighth year of  busi-
ness at Routes 31 and 57 in 
Liverpool and manager Joe 
Hawelka said business has been 
good. 

“We sell less expensive ve-
hicles that are trades from the 
Burdick new car dealerships,” 
Hawelka said. “Most vehicles 
are one-owner new car trades 
and the Consumer Guide Vehi-
cle History Report is available 
upon request.”

With all the new car incen-
tives that are available, how has 
that affected used car sales?

“We’re selling 20 to 30 ve-
hicles a month. Business has 
been good,” Hawelka said.  
“We’ve got a good selection of  
cars, trucks, vans and SUVs in 
a wide range of  prices. A great 
selection for back to school, too. 
Financing is available as well 
as warranties.”

Burdick Economy Used Cars 
is worth the trip to Moyers 
Corners, 1.5 miles west of  Great 
Northern Mall. They’re open 
Monday through Thursday 10 
a.m. to 7 p.m., Friday 10 a.m. to 
6 p.m. and Saturday 10 a.m. to 4 
p.m. Call Joe at 652-9000.

Less expensive, 
quality vehicles

Auto FAQs
Q. How often should you 

wash and wax a car?
A. Wash it at least once a 

month with one of  the many 
auto wash liquids, paying 
special attention to removing 
winter salt deposits from the 
undercarriage. Some motor-
ists don’t thoroughly rinse off  
dirt before washing a car; any 
dirt rubbed into the surface 
can cause scratches. Take the 
time to run the wash mitt or 
rag along the inside bottom 
edges of  the doors, hood, trunk 
or hatch; those areas trap mois-
ture and dirt and can cause 
premature rusting. 

Q. How can you tell what 
size replacement tire is 
best?

A. To maintain your car’s 
original ride and handling, 
make sure the aspect ratio of  
your new tires matches the ra-
tio listed on your car’s original 
tires or on the placard on the 
door edge, fuel filler door, glove 
box or visor. The aspect ratio 
is the ratio of  the height to the 
width of  the tire. 

Q. Is it true that cars with 
50,000 or more miles have 
timing-chain problems?

A. Cars with rubber tim-
ing belts should have them 
replaced at 50,000 miles to pre-
vent engine damage. Cars with 

timing chains can be driven 
considerably farther because 
chains are stronger and last 
longer--partly because they 
are oil-lubricated. But timing 
chains can still break. 

Q. Are extended service 
plans a good deal?

A. Don’t waste your money 
on a service plan. With good 
care, a new car doesn’t need 
service protection beyond that 
offered by the factory.

Q. Do oil additives that 
contain liquid teflon help 
protect the engine?

A. Most of  those products 
are a waste of  money. You’ll be 
fine just changing your engine 
oil and oil filter on a regular 
basis, using name-brand oil.

Q. What maintenance 
should be done during long 
car trips?

A. Check the oil level when 
you stop for gasoline on long 
trips, where autos are likelier 
to use more oil. Pull over imme-
diately and call for help from 
a mechanic if  the oil pressure 
light goes on; otherwise, the 
engine could be destroyed. If  
the car begins overheating, 
check for coolant leaks or 
broken belts. If  there are no 
such problems, switch off  the 
air-conditioner and turn on the 
heater to maximum to bleed 

some heat from the engine. 
Q. How should you care 

for cars not driven for ex-
tended periods of  time?

A. Make sure someone you 
trust starts the car every three 
weeks--or preferably drives 
it until it is warmed up to 
prevent items such as gaskets 
from drying up. Move the car 
backward and forward in the 
garage if  you don’t want to 
take it on roads. 

Q. Is covering a car in win-
ter a good idea?

A. Many covers trap mois-
ture and lead to rust. Have a 
fan--hooked to a timer--blow on 
the car a few hours a day to get 
rid of  moisture.

Q. How do you protect 
yourself  from being over-
charged by mechanics?

A. First, use a repair facility 
with a good reputation. Then 
get a written estimate of  repair 
costs before giving your con-
sent to have work performed.

Q. Can spark plugs really 
go 100,000 miles before be-
ing changed?

A. I have heard of  spark 
plugs found seized in cylinder 
heads of  vehicles with as little 
as 60,000 miles. It took over four 
hours’ labor just to remove the 
plugs. There are documented 
cases where it was necessary 
to remove cylinder heads just 
to get the plugs out. 

Q. How do you know how 
much air to put in tires?

A. Inflate tires according to 
the vehicle manufacturer’s rec-
ommended inflation pressure 
found in the owner’s manual or 
on places such as the door post 
and glove box door. As the Tire 
Industry Safety Council puts 
it: “Just because the speedom-
eter in your vehicle measures 
speeds up to 120 mph doesn’t 
mean the manufacturer is sug-
gesting 120 as a recommended 
cruising speed. The tires will 
result in a terribly hard ride 
and may adversely affect steer-
ing control.

315-4SUMMIT     WWW.SUMMITCARS.COM

SUMMIT

2001 Chevy 1 Ton 
Ext. 4x4 Dullie

#G11185, 8.1 liter V-8, 
loaded, 61K $14,990

2001 Buick
Century #G1190, Auto, 

A/C, PW, PL, P. seat & 
more. Only 42K $7,490

2002 Chevy Tahoe 
4x4 LS #G21178, Full 
power, quad seating, tow 

pkg., 82K $11,990

2002 Saturn L100
#G21189, 4 cyl., 5 spd., 
A/C, great on gas, 54K

$6,990

2000 Ford Windstar 
SE #G001159, 6 cyl., 

auto, AC, PW, PL, P. seat, 
quad seating, alloys, 54K

$7,990

2006 GMC Savannah
15 Pass. Van. #G61196, 6.0
liter V-8, Auto, AC, PW, PL, Dual P. 
Seat, Priv. Glass, front & read A/C 

- very rare, Only 124 miles. Compare 
new at over $35,000. $25,990

2005 GMC Sierra
Quadsasteer

#G05J1163, 5.3 liter V-8 
Auto, A/C, leather, tow pkg., 
alloys, p. seat. 4500 miles.

$26,490
2006 Chevy 

Equinox LT AWD
#G61071, 3.4 liter 

V-6,Auto, AC, PW, PL, 
34,000 miles $19,490

2005 Chevy 
Malibu #C05J1116,

4 cyl., Auto, AC, PW, PL, 
AM/FM CD, P. Seat, 15K

$10,990
2005 Pontiac Grand 
Prix GXP #P05J1076, 5.4 
liter V-8, leather, moonroof, 
OnStar, dual p. seats, pre-

mium wheels, owners demo, 
only 7K $22,990

PROGRAM
CARS

2004 Chevy
Cavelier LS

Chrome Wheels, Spoiler, 
PW, PL, Auto, 34K.

$9,990
2003 Chevy
Venture Ext. 
8 pas., PW, PL,

CC, 52K
$12,900

2004 Chevy 
Malibu Classic

43K, Auto, Air, CC, PW, 
PL, 4 new tires

$9,990
2003 VW Passat 

GLS
PW, PL, CD,

P. Moonroof, 55K
$14,290

2003 Jeep Liberty
43K, Auto,

Air, 4x4, CC, PW,
PL, Cruise

$12,990

2005 Jeep
Wrangler

#D51021, 4x4,
Hard Top, 19K

$19,899
2006 Dodge

Grand Caravan 
#D051009, sto-go, Rear en-
tertainment, Previous Rental

$19,499
2005 Chrysler 300 
#D51038, Power sunroof, 

PW, PL, CC, 25K,
Previous Rental

$23,900
2005 Jeep Grand 
Cherokee Laredo

#94635, 25K, Pre. Rental, 
PW, PL, CC 
$18,900

2006 PT Cruiser
#D6147, PW,

PL, CC,
 Previous Rental

$14,900

2005 Nissan 
Altima

4Dr., 19K, F52085
$15,995

2005 Mercury 
Grand Marquis

LS Loaded, 21K,
F52121

$16,995
2004 Pontiac 

Grand Am
4Dr., SE, 6 cyl.,

26K, F42105
$12,495

2003 Olds Alero
2Dr., 49K,
F31090

$8,995

2002 Lincoln 
Town Car

Signature, 42K,
F21084

$14,995

2006 Ford
Taurus SE
18K, F62069
$14,695

2006 Mercury
Milan Premier

16K, F62075
$19,695

2006 Ford
Focus SE
18K, F62109
$13,695

2006 Ford Escape 
XLT 4x4

17K, F62002
$19,695

2005 Ford
Explorer

4Dr., 4x4, 19K,
F52019

$19,695

CERTIFIED
USED
CARS
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Family, customer satisfaction make Summit peak
BY PAUL ANBRO

The Summit Auto Group 
of  Syracuse went from zero 
to three dealerships in just 
one year, running on a simple 
market strategy that com-
bines the inventory of  a large 
dealership with the personal-
ized flair of  a country store. 

The Summit dealerships 
are all located just a quick 
drive west of  the State Fair- 
grounds. The original Sum-
mit Buick Pontiac GMC is 
located on 100 W. Main St. 
in Elbridge. Summit Ford is 
located two miles east at 1465 
State Route 5 in Elbridge. 
Val’s Summit Dodge can be 
found on 756 State Fair Blvd. 
in Syracuse.

Co-owner/operator Thom-
as Kristoff, who has 27 years 
of  sales experience formerly 
with Burdick automotive, 
for med the Summit  Auto 
Group with his sister, Karen 
Kristoff-Chiarizia, and “buy-

er tur ned seller” Stephen 
DiMarco when they bought 
the Buick Pontiac GMC loca-
tion in Elbridge a year ago. 
Louis Valerino III joined the 
Summit team when he sold 
his family-owned Val’s Mo-
tors, Inc. to Summit for an 
ownership position within 
the group. 

The four owners’ diverse 
backgrounds allow them to 
ef f iciently  manage every 
angle of  the expanding, 90-
employee operation.

S u m m i t ’s  c o m m i t m e n t 
to customer service is also 
evident in the service and 
collision centers found at the 
recently renovated Summit 
Ford, which was for merly 
Pirro Brothers Ford, Inc. 

To speak with a Summit 
Auto group representative, 
call Summit Buick Pontiac 
GMC at (315) 689-3911; Sum-
mit Ford at (315) 689-3971; or 
Summit Dodge at (315) 487-
6211. 

The Summit Auto group owners in front of their new collision center at 1465 
State Route 5 in Elbridge. (From left) Thomas Kristoff, Karen Kristoff-Chiarizia, 
Louis Valerino III, and Stephen DiMarco.

Tips for safety before 
and after accidents

According to government 
statistics, 42,643 people died in 
automobile accidents during 2003. 
With hundreds of deaths a month 
from auto accidents, a few preven-
tative measures could mean the 
difference between life and death 
for drivers and passengers on the 
road.

If you crash: State laws require 
the driver of any vehicle involved 
in an accident to stop at the scene 
of the accident and exchange 
information with any other driv-
ers involved in the incident. Do 
not block traffi c any more than 
necessary. If the accident involves 
an unattended vehicle or other 
property, attempt to locate the 
owner. If unsuccessful, leave a 
note, with your name, address and 
vehicle registration number. 

According to attorney David 
I. Fuchs of Fort Lauderdale, Fla., 
pulling to the side of the road is 
essential to avoid another colli-
sion. “If you can pull over to the 
side of the road you need to,” 
advises Fuchs.

FOREIGN & DOMESTIC AUTO & TRUCK REPAIR

62 East Gensee St., Baldwinsville • 635-5681
Visit our website... www.hudsonandmowins.com

OPEN:
Mon. - Fri.
7am - 7pm H M

HUDSON MOWINS

Since 1946

AUTHORIZED
AUTO REPAIR

NAPA AUTOCARE
CENTER

WE CAN FIX
IT FASTER!

You can maintain your 
new vehicle warranty at

HUDSON & MOWINS!

It’s the LAW!
According to the Magnuson-Moss Act, your vehicle 
manufacturer’s warranty cannot require you to return to your 
auto dealer for maintenance or to use a particular brand of 
replacement parts–

Call us today for an appointment at 635-5681

BILL RAPP PRE-OWNED SUPERSTORE 
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“The Center of it all”
Corner of Burnet at Thompson (315) 437-2501 
Toll Free 1-800-887-RAPP    www.billrapp.com

00 MERCURY 
VILLAGER

V6, A/C, 58K

$7,770

01 BUICK REGAL 
CUSTOM 4 DR

V6, auto, A/C, 35K

$8,080
02 OLDS

ALERO 4 DR
4 cyl, auto, AC, 45K

$8,990

02 BUICK
CENTURY 4 DR

V6, auto, AC, 64K

$8,440
03 PONTIAC

GRAND AM “SE”
4 Dr., V6, auto, AC, 53K

$8,980

03 PONTIAC
GRAND PRIX SE 4 DR

V6, A/C

$9,330
03 OLDS

ALERO 4 DR
4 cyl., Auto, AC, 46K

$9,960

03 DODGE
STRATUS 4 DR

6 cyl., auto, AC, 64K

$9,390
04 BUICK

CENTURY 4 DR
V6, auto, AC, 42K

$10,880

04 BUICK 
LeSABRE 4DR

V6, auto, A/C, 38K

$11,990
05 CHEVY 

CAVALIER 4 DR
4 cyl., auto, A/C, 29K

$10,980

05 BUICK 
LeSABRE 4 DR
Auto, A/C, clean, 28K

$13,930
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Pick-up & Delivery Available
Lawnmower Repairs • Get Your Snowmobile Ready!

ALL MAKES ALL MODELS

Tom Hollingsworth                                                                315-697-9124

Caloia’sCookie
& Dino

AUTOMOTIVE CENTER

Complete Auto Repair & Auto Sales
1524 West Genesee Street, Syracuse, NY 13204

(Across from the Brooklyn Pickle)
Sales & Service with a Smile since 1958!(3
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ROUTE 481, FULTON, NY
10 Min. N. of Great Northern Mall 598-8118

www.par-k.com  www.par-k.com  www.par-k.com

EMPLOYEE
PRICING FOR
EVERYONE...
On New Vehicle
Purchases.

www.par-k.com  www.par-k.com  www.par-k.com
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$9,995

2004 DODGE 
NEON SXT

Auto, pw, pdl, tilt, 
am/fm, CD player, 

42K miles, 
rear spoiler.
Stk#70164A

$17,995

2004 DODGE 
DURANGO SLT
AWD. Auto, ac, ps, 

pw, am/fm, CD player, 
only 17,000 miles, 3rd 
row seating, fog lights.

Stk#70204A

$13,995

2005 CHRYSLER
PT CRUISER
Limited Edition.

4 cyl, auto, ps, pw, tilt, 
p/seat, am/fm, cass, 

CD player, alloys, 
15K miles. Stk#U1706

$22,995

2005 CHRYSLER
PACIFICA.

Touring AWD. Metallic 
black! CD player, alloys, 
leather, 18K miles, all 

options, p moonroof, ps, 
heated seats, 6 pass, 

3rd row seat. Stk#70263A

$12,995

2005 CHRYSLER
SEBRING.

Auto, ac, ps, pw, pdl, 
cc, tilt, exc cond, 

am/fm, CD player, alloys, 
20K miles, metallic 

silver, sharp 
Stk#U1515

$19,995

2006 CHRYSLER
PACIFICA

Only 5,500 miles, 
5 passenger,
heated seats,
cruise, silver,
am/fm, leather

$23,995

2006 CHRYSLER
PACIFICA.

Touring AWD. ps, am/fm, 
CD, leather, fully loaded, only 
5,500 miles, 6 pass, heated 
front & middle rows, Sirrus 

Satellite radio, pretty 
Butane blue! Stk#70009B

$13,995

2003 SUBARU 
FORESTER 25X

AWD.
Auto, ac, tilt, am/fm, 

CD player, alloys, 
fog lights, 67K miles.

Stk#70226A

$20,995

2006 JEEP
COMMANDer 4x4 
V6, auto, ps, pb, pw, cc, 
tilt, p/seat, 4x4, am/fm, 

CD player, 18K miles, tire 
pressure monitoring 

system, rear park assist, 
3rd row seating.Stk#U1516.

A FIVE STAR DEALERSHIP

! ! ! ! !

LADD’S
AGENCY
INC.

Does your auto insurance need a tune-up?
Are you getting:
" the best available rate

" applicable premium discounts

" adequate liability limits

" uninsured motorist coverage

" Personal Injury Protection coverage

Your insurance needs change 

as your situation changes. 

Don’t get stalled by your existing

insurance coverage.

CALL 
LADD’S AGENCY, INC. 

FOR A NO-OBLIGATION 
TUNE-UP TODAY!

CARPENTER & CLARK • LATTIMORE AGENCY

ROBERT S. LOOK AGENCY • SARNO INSURANCE SERVICE

TAPPAN & SEDLAK • RAYMOND A. YACKEL AGENCY

401 S. Main Street • North Syracuse, New York 13212

17 East Genesee Street • Auburn, New York 13021

(315) 458-0300 • Toll Free (888) 458-0301 • fax (315) 458-6503 • www.laddsagency.com

PROFESSIONAL
INSURANCE
AGENT

ALL VEHICLES PLUS TAX, TITLE & REGISTRATION

1.5 miles West of Great Northern Mall
OPEN MON-THURS 10-7, FRI 10-6, SAT 10-4

CALL 652-9000 AND $AVE!
2001 Honda

Civic EX
2 Door

Auto, moon roof, 
PW, PL, CC, TW, 

CD, 41K

$9,995
1999 PONTIAC

MONTANA
EXT. LENGTH

V-6, auto, 
AC, CD,

85K

$5,995

2000
KIA SEPHIA

4 DR.
4 cyl., 5 spd.,

cassette,
60K

$3,995

2002 DODGE 
STRATUS RT 

2 DR 
V-6, auto, leather, 

moonroof, CD player,
33K

$10,995

2003 BUICK
RENDEZVOUS

CXL AWD
V6, leather, 

moonroof, loaded,
74K

$11,995

2001
Toyota

Camry LE
4 cyl auto, PW, 

PL, AC, TW, CC, 
CD, 51K

$10-

2003 FORD
EXPLORER

XLS 4x4
V-6, auto, PW, PL, 
A/C, CC, TW, CD, 

76K

$10,995 $8,995

2001 CHEVY 
BLAZER LS
2 DR 4x4

V-6, PW, PL, AC, 
TW, CC, CD, 

69K

ECONOMY
USED CARS
Rt 31 & 57, Liverpool, NY

2002
CHEVY 

CAVALIER 4 DR 
4 cyl., auto, 

AC, CD,
74K

$6,495

2002 SATURN
VUE 4x4 
4 cyl., auto, 
PW, PL, 
A/C,
moonroof,
54K $11,995

1998 BUICK
CENTURY
CUSTOM
V-6, auto,

PW, PL, A/C, 
62L

$5,995

Less Expensive Trades
from the 

Burdick Dealerships!

SAM DELL DODGE

FRONT or REAR BRAKE SERVICE
$14995With

Machining
Rotors

INCLUDES:
• Frt or rear disc brake pad shoe replacement w/Mopar Value Line Brakes
• (semimetallic • Refacing/maching rotors or drums
• Inspect calipers • Check brake fluid level • Roade-test vehicle
• Vehicles not covered by Mopar Value Line Brakes are higher
• Ram 4x4/2500/3500 trucks higher • 1999-2001 Grand Cherokee higher

(LIMITED LIFETIME WARRANTY ON PADS) • Not valid with other offers

SAM DELL DODGE
472-6633

FUEL INJECTION SERVICE

$8995
Starting at

472-6633

LUBE, OIL & FILTER CHANGE

INCLUDES:
• Engine oil replacement up to 5 qt. • Complete chassis lube
• New Mopar oil filter • Fluid level inspection
• Inspect CV joints and front suspension components
Additional charges may be applied for diesel, V-10s, Himi® V-8s fluid disposal, 

semi-synthetic and synthetic oils.    Not valid with other offers

472-6633

$2195

STATE FAIR SALE
Get Dropped off at the New York State Fair main gate 
and picked back up while your car is being serviced!

1001 W. Genesee St. Syracuse • 472-6633
samdell.com

FIVE STAR

Hours: Mon Wed & Fri 7:30AM-5PM • Tues & Thurs 7:30AM-7PM • Sat 8AM-4PM

Stick With The Specialists
• Expert Technicians • Genuine Mopar parts

• Specialized Technology • Competitive Prices

Full Service Body Shop
State-of-the-art equipment, free estimates

loaner cars available

Helps increase performance
The better your car breathes,

The better it will run
SAM DELL DODGE SAM DELL DODGE


